
Sales Executive - Domestic
T&R Pastoral is internationally recognised as a leader in its field with an impeccable record of success. It is renowned 
for "total reliability" amongst its staff, the community and its business partners globally.

The company has invested heavily in its people over many years and similarly re-invests in keeping its facilities efficient 
and competitive within the global business arena. The family-owned group of companies boasts multiple processing 
plants and overseas distribution companies providing some of the world’s finest meat products to high profile customers 
within Australia and internationally - across all sectors of the market.

With its head office located in Murray Bridge, within striking distance to all that South Australia has to offer (including 
the Adelaide central business district) the lifestyle possibilities are endless.

Commensurate with its growth the company is expanding its sales team and as such, several opportunities exist to join 
our multi-species sales & marketing team. 

We are seeking applications from dynamic individuals that share in our vision and are just as passionate about  
creating success.

We have also experienced significant growth through our domestic sales against industry trends and this is set to 
continue for the group. The introduction of the Thomas Farms range of consumer-ready products and the success of the 
Murraylands Premium and Clare Valley Gold brands have been complemented by its launch of Angus products under 
the T&R banner. Enormous marketing and sales opportunities have been created resulting in the new position of Sales 
Executive - Domestic. The opportunity for a highly motivated, self driven & results orientated individual to springboard 
their career with a progressive meat company is available to the right person. This position would operate from our 
Adelaide base.

The role will report to the Marketing Director and work closely with other sales managers and staff. Applications 
are encouraged from suitably experienced, results driven sales professionals accustomed to leading by example  
& maximizing opportunities. The successful candidate will demonstrate sound relationship building competencies  
and a passion for total customer satisfaction. We seek someone with a strong work ethic but who can work smarter, 
not harder. 

With production planning, inventory management and debtor control responsibilities, an ability to identify opportunities 
for systems and process improvement would be highly regarded. The successful applicant will ideally have a minimum of 
five years experience in a sales position within the industry with in-depth knowledge of the domestic market both locally 
and interstate. We would anticipate the Sales Executive – Domestic having a high-level customer focus with excellent 
communication skills at all levels. Demonstrable customer & product knowledge along with a desire to succeed will 
ensure a long and rewarding career for the right person. 

An attractive salary package will be offered to the successful applicant commensurate with skills and experience.  

To apply, please fax or email your resume and covering letter to (08) 8532 6737 or bdevey@tandr.com.au  
noting the closing date for applications is Friday 7th May, 2010. TR
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